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I. Education
Stanford Graduate School of Business 								             Palo Alto, CA
· MBA degree June 2001  
· Active participant in the Finance Club
·  Relevant Courses include Corporate Finance / Advanced Corporate Finance / Investments / Credit Risk in Global Markets / Private Equity Investment Seminar
 
Massachusetts Institute of Technology								         Cambridge, MA
· M.S. in Electrical Engineering in 1995; Graduate GPA: 4.7 / 5.0; GMAT 750
· Winner of 1 of 4 MIT  Masters Thesis prizes; Thesis topic: Air Interface Standards for Digital Mobile Cellular Systems in the US, Europe and Japan; Thesis work is basis for much of the chapter on the cellular industry in  The Productive Edge
· B.S. in Electrical Engineering in 1995, Undergraduate GPA: 4.5 / 5.0  
· Winner of 1 of 2 MIT Japan Program Research Fellowships 
· Winner of 1 of 12 MIT Public Service Center Fellowships ; Co-founded community service program that recruited over 300 MIT undergraduates to teach in Cambridge Public Schools
II. Business Experience
Ciena Corporation  											          Cupertino, CA   Marketing / Product Management Associate – Core Switching Division   (Summer 2000)	
· Built a business case for offering a variety of Optical Services in the Core of the Network  
1.     Worked with numerous service providers to understand their existing networks designs and identify relevant future Optical services 
2. Built a model with the relevant pricing and cost structure for these classes of Optical Services     
3. Analysis included understanding the trade-off between capacity utilization and average restoration time and their respective impact on cost for numerous sample backbone network designs    
JP Morgan & Company 
Equity Derivatives / Emerging Markets Fixed Income Derivatives –  Associate (1997 – 1999)			            New York, NY					         		         –  Analyst  (1995 – 1997)	
· Built $2.5 million dollar business from scratch marketing emerging markets structured products business to US and Latin high net worth onshore and offshore investors;  Marketed and closed trades in index linked notes, synthetic credit notes, exotic options.            
1. Rallied a team of 25 high net worth salespeople and 3 strategists to build the business for high net worth individuals
2.     Supervised a total of 5 analysts and summer interns
·  Structured and marketed variety of products for US Institutional Investors with a total profitability in 1998 of 10 million dollars.         
· Enlisted over 50 institutional salespeople around the bank to sell emerging market derivatives products who were not previously selling the product 
III. Technical Experience

Advanced Telecommunications Research Laboratories (Summer 1994) 				                 Kyoto, Japan 
·     Worked with Japanese engineering team to improve quality of next-generation cellular phones 
· Team improved sound quality by 40% and reduced probability of error by  a factor of 2 
Payload Systems (Summer 1993)	 					   			           Cambridge, MA 
· Designed and tested a device to be used for data transmission on the Space Shuttle 
· Project used successfully on the Space Shuttle
International Business Machines (Summer 1992) 							           Burlington , VT
· Developed model to estimate communication/routing delays in IBM semiconductors 
· Work was incorporated into IBM semiconductor technology  
IV.  Interests/Background
US Citizen; Conversant in Spanish and Japanese; Backpacked for 4 months through South America and for 2 months through Europe; Taught English and Math in Japan, Costa Rica and India. Enjoy Traveling,  Hiking,  Teaching, and Skiing.


