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Susan Pereira and Mark Snapp (Superior_
Tape Transcription


Mark:	Susan, Mark.  I got your message and I guess buying all those back on settlement would be fine (at least through August) or I guess be better stated as part of the physical deal.  I guess the way I would see this is if we bought them back then, essentially the whole thing was just a financial deal and there would be  

Susan:	Oh are you trying to get it to a financial deal or are you trying to scrap the whole thing?  You told me you are trying to scrap the whole thing.

Mark:	Scrap the whole thing.

Susan:	Yeah, right, and that’s what we have to unwind - the index and basis piece.

Mark:	Okay

Susan:	So, whatever value there is, or no value, whatever that is on unwinding that, and then you unwind the price position I mean the index and the basis piece is not changed I mean, nothing is really changing for that time period but what’s changing minute by minute could be the price piece, and that’s why, I mean to you want to do it on the settle 

Mark:	Yeah, there won’t be an index deal, right, left correct?

Susan:	No, No, what I’m saying though is on the basis, I’m talking about financial basis and for the physical basis and what you think of as the Trigger is the combination of index and financial basis   those have to be flip-flopped.

Mark:	Okay, so how would we price that?

Susan:	Well, it’s basically whatever Enron’s offer is on those locations [it was a Sunat?] deal right?

Mark:	Correct.

Susan:	Enron’s offer so like for example, if –and I have no idea what exactly what it is cause the risk people are looking at that.  But lets say Enron’s financial basis offer on Sonat for that time period, if you averaged it over all those months, is down one and but the index offer for that period is index plus half then the financial basis is NYMEX minus half, so those are the components are there to you would be selling it back to you at down a half.  But those are the components. So that’s why I was saying that was part of it.

Mark:	Okay, so the way we can do this is on settlement is we’ll go with what your offer is on basis part and index part and that combined with whatever the settlement is on NYMEX will be what we’ll close the whole position out at.

Susan:	Yeah, and I’ll call you back if it is some thing different but I was waiting to hear from you so I could let them know.  

Mark:	Yeah, what we’d like is to close it out and then, I guess send you a bill for the difference or whatever.

Susan:	Yeah, whatever it ends up being.

Mark;	Okay

Susan:	Okay

Mark:	Okay that sounds good. What we’ve got then is, I guess, 30 contracts a month right?

Susan:	Roughly, it was 10,000 a day.

Mark:	Yeah, 10,000 a day what ever that is, it could be 31, or 28

Susan:	Yeah

Mark:	Yeah 10,000 a day, and it goes thru August, so thats what you all are showing too?

Susan:	Yeah

Mark:	Well, lets go ahead and do that then and then there will be no lingering deal, it will it – over.

Susan:	Okay


 Unknown:	Good afternoon, Superior.

Susan:	Is Mark there?

Unknown:	Just a second please

Mark:	Hi Susan

Susan:	Hey, I talked to a NYMEX guy and he said let me just go ahead and do a price of each month as opposed to settle.  Do you want me to just go and have him do the offers now?  I mean it’s going to be fairly close, I mean its not like its going to move that much

Mark:	Yeah, that’s fine

Susan:	Is that fine

Mark:	Yeah

Susan:	And I’ll call you back and tell you what they are?



Mark:	Its Mark

Susan:	Hey Mark its Susan, hey it’s done, here’s the price, he just gave me an average price, that was at 3:05. 

Mark:	305?

Susan:	Yeah, fixed price and then the basis with her index premium was flat and the basis was down 2 so it’s like a 303

Mark:	So down 2

Susan:	yeah

Mark:	 so 303 and that’s for the whole period right?

Susan:	These thru August

Mark:	Okay

Susan:	Okay

Mark:	Okay, I appreciate it, when we bill this out, is it going to look different or how do we handle that?

Susan:	I don’t know, because   I’m not sure, to be honest with you, but they net out them, I’m sure. Accounting people probably will

Mark:	Okay, I might have to send it to you and let you walk that thru them.

Susan:	Okay



Susan:	This is Susan

Mark:	Mark, 

Susan:	yeah

Mark:	how are you

Susan:	good, how are you

Mark:	Susan, Mark, oh better today, voice is back

Susan:	good

Mark:	Hey, our accounting people sent over that invoice and I had them send it to your attention so, cause we didn’t know exactly how to proceed with that.  And they fax it over to 646-3239

Susan:	Okay

Mark:	 so it should be around there somewhere 

Susan:	Okay, I’ll look for it.

Mark:	And just let m know

Susan:	I don’t know how they are going to pay this out, my guess is that they will not send a lump sum check and do it as an annuity just on the term of deal 

Mark:	Oh, okay, well now it was our understanding that it would be paid out lump sum I know that’s what

Susan:	Well that wasn’t my understanding, but I, and I don’t think on any of our unwinds that we do that one way or the other, its usually done as an annuity.

Mark:	Oh really?

Susan:	Yeah, but I can check but my guess is that’s probably what the credit people are going to do

Mark:	Okay, well there’s really no reason why they shouldn’t just pay it out, the deal’s closed.  I think, see if you can get it done that way, because I think    [ress walter?] probably will not be happy about that.

Susan:	Well, and I bet our credit people will not care, to be honest with you at this point they have a lot bigger issues on the board than an unwind of a 10,000 a day deal, to be honest with you 

Mark:	Yeah

Susan:	To be honest with you, and I don’t mean that to be ugly, I’m just telling you that your deal is so miniscule in everything going on over here, do you understand what I’m talking about?

Mark:	Right

Susan:	You know

Mark:	I know that was his intent and that’s why we did that, so if you can

Susan:	There’s probably absolutely nothing that I can do to affect whatever credit decides and I am just being perfectly honest.

Mark:	okay

Susan:	I bet they are going to say, hey look we have other things to do besides having all these people who don’t know what’s going on over here decide they want to cash out of every single term deal and want all their money up front.  I mean that only exacerbates everything else going on.

Mark:	Yeah

Susan: So, that’s all I’m saying, You know, it’ll pay out the deal just the way the deal would have been paid out.

Mark:	Uh huh

Susan:	Had it gone on, and whatever the value accrued each month on one annuity basis, you know, and it’ll be adjusted for, but that’s just my guess.  But I’m pretty sure, I don’t want to speak for them, but unless something has changed that’s probably the way they are going to approach it.

Mark:	Okay, I guess the way we were looking at it would fall under an ISDA situation, when you have, once your terms are set would be five days.

Susan:	Yeah, so, I don’t know if you all in your people want to argue with our credit people but I really, I have zero, I mean, probably negative control over this.  Okay, so there is nothing I can say or do to change anything because there is so much else going on at this point in time, that this deal 

Mark:	Who would we need to talk to, cause I mean obviously

Susan:	Um, I mean, I guess I don’t know who in our credit, our credit people are at 1803, 853-1803.  I mean, I can just, I will send the invoice on to the accounting person that handles you alls account.  And then, but I anticipate she’s in a kind of like me, and say what am I supposed to do here, she is going to check with credit, I don’t know what they have been instructed to do.  And we are trying to do business as usual, and if you have people like yourselves and others who want to cash out everything since we don’t know what’s going on and I can see from your standpoint but its like you all producing gas for 6 months and not getting paid till the next year.  

Mark:	Yeah

Susan:	Even though you are in a valuable business, but all of a sudden everyone says we’re just going to wait and pay you a year from now.  Right?

Mark:	Yeah

Susan:	That’s the problem, and it’s a problem for any problem for any business whether their cash flow is healthy or not.  

Mark:	Yeah, I guess

Susan:	If all of a sudden everything is all on one side

Mark:	Yeah, I guess, from our standpoint is, you were short contracts and then you bounced it out and now you a you the cash is there, there is really no reason to pay it out on an annuity situation, its not like there’s a question of performance at this point.  You know what I’m saying?

Susan:	Yeah.

Mark:	Okay, well, if you can just walk it thru, 

Susan:	Okay

Mark:	however, kinda keep me posted on it, you know, any feedback

Susan:	Okay

Mark:	I’d appreciate that.

Susan:	Okay, 

Mark:	Okay

Susan:	Alright, thanks bye
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