André C. Marshall
2307A McDuffie Street
Houston, TX 77019
713 528-1266

WORK EXPERIENCE:	Sales and Origination, Koch Metals Trading (Koch Industries)
	Houston, TX. March 1998 to Present
· Structure and market base metal derivatives to corporates,
producers, consumers, funds, and trade houses.
· Originate clients for Koch Metal’s on-line Trading website and maintain daily contact on-line with those counterparts. 
· Oversee Sales Associate and US Operations Manager.
· Originate and facilitate physical in the U.S. for physical book.
· Generated $1.93 Mln, net profit in ’00. 
· Developed franchise of about 35 North and Central American clients over three years for trade flow, knowledge and exotic structured business.  
· Pioneered and traded a basis book in Platt’s Secondary Aluminum A380, generated $300K in first year. 

Manager of Trading, Sogem Afrimet, Inc., (Group Societe General de Belgique) New York, NY. October 1995 – March 1998
· Managed New York trading book and directed trading activity in four domestic and ten international markets in Fluorspar, Ferro Alloys, Molybdenum Oxide, Nickel, Niobium, Tantalum, Tin and Wolfram.
· Generated between $1.5 million and $2.0 million in gross revenue per annum.
· Reported weekly, positions and P/L’s to management and accounting.
· Developed and managed operations and sales of mineral processing facility which grossed $600,000 in 1996, and grossed 
$1 million in 1997.
· Negotiated the lease and purchase of two U.S. industrial properties.
· Implemented and managed Tin and Nickel marketing program in the U.S., producing over $250,000 in gross profit per annum.
Trader, Sogem, S.A., (Group SGB), Brussels, Belgium, March 1995 - October 1995
· Calculated daily positions and executed hedging for base metals book.
· Held speculative positions in Copper, Lead, and Zinc.
· Calculated pricing escalators in toll treatment contracts for hedging purposes.

Trader, RMT Metals, Ltd., New York, NY, August 1992 - December 1994
· Increased Nickel and Tin metal sales in a declining priced market from $29 million to $41 million, a 70% increase from 1992 to 1993.
· Quoted clients “spot,” “futures” and “options” orders.
· Traded physical and warrant “swaps,” “lends,” and “borrows.”
· Executed U.S. Government contracts and negotiated commodity barters.





(Continued)

WORK EXPERIENCE:           Asst. Private Banker, CITIBANK, N.A., New York, NY, August 
1991 to August 1992
· Evaluated mortgages and equity loans for private clients according to debt-to-burden and loan-to-value guidelines. 
· Negotiated loan closings with private bankers, clients, lawyers and appraisers.
· Offered clients a range of savings instruments; c.d.’s, securities and strips. 
EDUCATION:	University of Richmond, B.A., May 1990. Majors: Political Science and Spanish. Minor: French. 
University of Virginia, 8/89 - 6/90. Spanish Studies Abroad.

Phillips Exeter Academy, 8/85 - 6/86. School Year Abroad, France.

LANGUAGES:	Fluent in French, Proficient in Spanish.

