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DON REID

SKILL AND ACCOMPLISHMENTS PROFILE



· Proven origination, finance, structuring, negotiating, investment banking and business

      development skills. 



· Example 1: Structured, originated and agented over $2 billion in complex, corporate 

credits with Fortune 500 businesses, involving close interaction and negotiations with key corporate officers to include CFOs and Presidents.   Funding participants in the transactions involved the nation’s largest financial institutions such as Merrill Lynch, Chase, Citibank, and Bank of America.



· Example 2: Created a financing business at a major business unit of Enron Corporation

            that generated $12 million in profits.



· Launched a successful Investment Banking Business, Global 

      Finance Corporation, prior to joining Enron.



· Developed and executed a new business development plan for a major multinational 

       bank that increased new business by $2.7 billion, entailing the delivery

       of a wide range of investment and corporate banking products. 



· Strong client relationship skills fine-tuned over a 20-year period of business 

      development.  Enron examples: Bethlehem Steel and Tribasa. 



· Industry expertise. Over 15 yrs. experience in energy, utilities, IPPs and related regulatory 

      bodies. 



· Demonstrated effectiveness at mobilizing internal resources to get the job done.  

      Examples:  Achieved getting the Bethlehem Steel and Tribasa transactions approved, 

      extended and restructured - both were challenging and complex. 



· Multicultural - Lived in Argentina and speak Spanish. 



· A Deal Closer and Producer - Second largest IBIT earner in the Third Party Business   
      Development Group at Enron EECC for two years in a row  after NEPCO, a wholly owned   

      construction subsidiary.

