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PROFESSIONAL SKILLS

· Comprehensive understanding of derivative products, power and gas markets.

· Advanced project management skills

· Strong presentation, negotiation and customer facing skills

· Experienced in retail energy products and services

· Proficient in MS Word, Excel, PowerPoint, Access

PROFESSIONAL EXPERIENCE

ENRON NET WORKS

Specialist – Risk Management, Deal Capture  (July 2001-December 2001)

· Supervised customer set up for financial service and physical delivery of power in all deregulated markets.

· Maintained data flow and allocated revenue streams between customer accounts; generated analytical financial reports.

· Executed control function verifying originated deals versus risk books.

· Problematic approval resolutions/ research of validation issues with Enron Origination, Legal, Risk, Power Desk, Credit and other departments.

· Analyzed power deals portfolio and presented results to senior management.

ENRON ENERGY SERVICES, INC.

Planning Specialist - Global Energy Services  (September 2000-June 2001)

· Transitioned $327.65 MM worth of retail energy outsource deals from origination through operation.  

· Managed implementation of 300+ accounts behind Ohio First Energy New Market Entry Initiative.

· Interacted directly with customers and service providers to resolve issues on pricing, physical delivery and scheduling throughout the transition phase of each deal.     

· Created and refined financial and other models required to analyze customer information.

· Developed tools to facilitate and improve the due diligence process.

ROBERTSON & BLUMS CORP. USA (JD Edwards’ Business Partner), Moscow

Sales / Marketing Manager (September 1996 – August 1999)

· Managed complex contracts with large multiple clients, worked in a high paced environment

· Evaluated clients’ business practices in relation to JD Edwards software and developed appropriate solutions.

· Conducted financial analysis of companies in order to evaluate risks related to implementation projects

· Negotiated and signed contracts with clients on the territory of Russia, the CIS and the Baltic States

· Traveled to clients’ sites to take part in tenders, evaluate JD Edwards position, provide feedback to management and adjust plans as required.

· Developed strategic partnerships with such companies as IBM, Dell, Hewlett Packard, KPMG, Deloitte & Touche, Arthur Anderson, Ernst & Young, and PriceWaterhouseCoopers

PHILIPS, Moscow

Finance Assistant, Lighting Division (April 1995 – September 1996)

· Participated in development of a price structure for lighting products

· Coordinated outgoing invoices and discount offers to clients

· Calculated division margins and submitted reports to management

SONY, Moscow

Sales Representative in Mobile Electronics Department (January 1994 – April 1995)
· Developed special offers and discount schemes for important clients

· Negotiated orders with clients, originated DM 4,500,000 in sales.

· Participated in organization and worked at exhibitions and Motor Shows
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EDUCATION

WESTERN ILLINOIS UNIVERSITY, Macomb, IL  (1999 - 2000)

Master of Business Administration: Finance, International Business; 3.96 GPA

MOSCOW STATE UNIVERSITY OF INTERNATIONAL RELATIONS, Moscow, Russia (1992 – 1997)

Bachelor of Arts: International Finance, Currency and Credit Relations

ENRON TRAINING CLASSES

Basic Gas, Basic Electricity, Derivatives I and II, Deal Structuring in Energy Markets.
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