Marketer Interview Script

Introduction:

· The Governor has asked me, as the Secretary of Resources, to look into current conditions in California’s gas markets to ensure that buyers and sellers are able to do business in the current environment and are comfortable with the long-term outlook

· We would like to use this meeting to hear your current perspectives on California’s gas markets, and to open up a dialogue between you and my office about specific gas-related issues that may arise

· We have some specific questions that we would like to ask.  While we understand that there are some commercially sensitive issues that you will not be able to discuss, we’d appreciate your open and frank comments wherever possible

Questions:
· What do you think the main issues are regarding natural gas markets in California?

· Are marketers serving California comfortable with their ability to physically secure required gas supplies for delivery within California?

· How many suppliers are currently selling in California?  How many of these sellers could you buy gas from tomorrow if you wanted?

· Have the available non-price terms and conditions of your gas sales and purchases changed in California as the result of current market conditions?

· On what terms are you currently willing to buy or sell (i.e., contract v. spot; if contract, fixed price v. variable, take-or-pay v. dispatchable)?

· For supplies that you buy/sell outside of the California market, are the terms of the contracts different?

· Are you aware of how other marketers are doing business in California’s gas markets?

What methods are you going to use to be able to insure physical supply during peak times during winter and summer months (e.g. storage, forward contracts)?
