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PRIVATE 
Summarytc  \l 1 "Summary"
PRIVATE 
 
Well-versed in the use of advanced modeling techniques for Retail Power Pricing.


Scope of business experience includes leadership, management and training ability as a supervisor of a department. 


Recipient of distinctive annual performance recognition as an analyst, largely as a result of input from independent securities brokers.


Experience as a Research Analyst for a securities broker-dealer is complemented by additional background in marketing asset management services.tc  \l 2 " 
Experience as a Research Analyst for a securities broker-dealer is complemented by additional background marketing asset management services."( Profit-minded (Self-disciplined (triathlete) ... Computer literate.


 PRIVATE 
Educationtc  \l 3 "Education"
  PRIVATE 

University of Saint Thomas, Houston, Texastc  \l 3 "
University of Saint Thomas, Houston, Texas"
  PRIVATE 

MBA Program   (Expected Graduation Fall 2002)
tc  \l 3 "
MBA Program   (Commenced in 1996)
"

Southwest Texas State University, San Marcos, Texas


BBA Degree   (Graduated 1991)

PRIVATE 
Skillstc  \l 3 "Skills"
            
Load Shape Analysis
Trend Line Analysis
Bloomberg Research

             
Portfolio Yield Analysis
Money Management 
Microsoft Excel



Equities Research
Hedging Strategies
Rate Schedule Analysis

             
Asset Allocation
Profit Management
Retail Power Pricing


Trading Operations
Institutional Marketing
Settlement Procedures


PRIVATE 
Employment tc  \l 2 "Employment "
1999 to

Enron Energy Services, Houston, Texas

Present


Enron is a leading electricity, natural gas and communications company.


Sr. Specialist – Supervisor of Contract Post-Pricing Group 

· Managed and Trained a group of four employees in the Contract Post-Pricing Group for the past year.

· Analyzed the current retail pricing process, understood the problems with the process and worked with a programmer to rectify the problems.

· Represented the Post-Pricing Group in various high-level meetings. Analyzed each of the deals and presented positive and negative aspects of the deals.

· Worked directly with Account Management, Underwriting and Structuring to update the previous structure of various deals.

· Completed training courses on Risk Management covering topics such as load shape analysis, options strategies, modeling processes.




Specialist – Power Pricing Analyst  

  

Analyze and price commercial electricity in the western United States using proprietary software programs.

  

(
Analyze electricity prices, curves and tariffs within a specific region.

  

(
Complete hedging strategies using costless collars and swaptions.


(
Analyze information to optimize benefit to customer and Enron 


(
Present and support results to the structurers and sales force.

· Updated manual to incorporate changes in pricing models.

1996 to

Advantage Capital Corporation, Houston, Texas

1999

A full-service broker-dealer that was acquired by AIG Insurance in September 1998



Research Analyst  (Series 7, Series 63 and Series 65 licenses)  



Provide analysis of U.S. equities to more than 700 independent brokers nationwide. 



Considerations include macro economics and fiscal policy as well as technical issues.

  

(
Assess stochastics, earnings growth, support and resistance levels, and trend lines.

  

(
Coordinate regularly with third-party market timers and money managers.

  

(
Perform portfolio analysis and asset allocation for high-net-worth individuals. 

  

(
Use resources such as Bloomberg, DLJ-Pershing, Argus, Value Line and Ibbotson.

  

(
Selected as “1997 Employee of the Year”, largely due to nominations by brokers.

PRIVATE 


tc  \l 2 ""


Fixed Income Settlement Specialist   (Concurrent responsibility)


  

Ensure precision and timeliness on execution of large trades of government, corporate and municipal securities to preclude expensive “dk” situations that result from error.





(
Took initiatives that reduced the incidence of settlement problems by about 80%.

1992 to       Capstone Asset Management Company, Houston, Texas

1996

An investment advisory firm with $1 billion under management for individuals and institutions
PRIVATE 


Fixed Income Analyst/ Institutional Marketing Consultanttc  \l 2 "

Fixed Income Analyst/ Institutional Marketing Consultant"



Traded fixed income accounts, managed intermediate duration portfolios and consulted with large institutional accounts in the development of asset management proposals.


(
Established a database that streamlined responses to queries by investors.




(
Developed proposals for high-end brokers, pension fund managers and consultants.





(
Acquired knowledge of the Micropal-AIM performance database and AIMR standards.

PRIVATE 
 

Marketing Representativetc  \l 2 " 

Marketing Representative"



Assisted retail brokers in acquiring new business from accounts in the Northeast such as Salomon Smith Barney, A.G. Edwards & Sons and PaineWebber.



(
Contributed significantly to the three-fold growth in sales in the 1993 fiscal year.

  



(
Developed investor confidence in long-term strategies that were subsequently 
validated.





(
Marketed growth-style wrap accounts and mutual funds to investment professionals.
