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(713) 345-3829 office

PROFILE
Business development manager, attorney and commercial director with broad range of sale, legal, business and contract administration experience in the engineering, consulting, construction and related industries both nationally and internationally.

                                    Strengths include: 

Closing deals and negotiating complex transactions including a variety of agreements and arrangements, such as fixed price engineering, procurement and construction contracts and project finance documents (ranging in value from $1Million to $1 Billion) together with related joint venture and consortium agreements with partners. Supporting projects in commercial and legal matters including managing the administration of prime and subcontracts and managing the change and claim processes.

Identifying opportunities, developing proposal strategies, negotiating contract awards and maintaining personal client relationships as senior account manager.   
EXPERIENCE

1968-1970
Cost Engineer, Bechtel Power Corporation: Various cost engineering assignments including Project cost engineer for a nuclear power project.

1974-1976 Counsel, Bechtel Corporation (San Francisco and London):  Drafting of contracts, contract administration, coordination of claims and litigation for both government contracts (DOE) and

U. S. clients.  Negotiation of contracts for international projects, foreign company registrations, contract administration, coordination of claims and litigation.

1978-1980
Company Secretary, Stone & Webster Engineering Limited, (London, England): Responsible for legal and insurance affairs for the European offices located in London and the Hague covering projects throughout Europe and Mid-East.

1981-1985
Regional Counsel, Stone & Webster Engineering Corporation (Boston, MA): Responsible for legal affairs for Denver and Houston offices. Provided legal support for various overseas projects.  Set up South African office in partnership with a South African engineering firm.  Negotiated domestic and international contracts and consortium agreements.

1985-1993
 Principal Counsel, Bechtel Power Corporation, (Gaithersburg, Maryland):  Managed legal department and provided legal support to various Business Development/project teams in the successful financial closing and/or commercial operation for the following independent power projects:  Gilberton ($100 Million), Mt. Poso ($130 Million), Selkirk ($100 Million), Masspower ($200 Million), Chambers Works ($300 Million), Keystone ($350Million), Hartwell ($80 Million), and Dahbol– Phase I ($600 Million).  Assisted new lawyers in their growth as Bechtel lawyers on various Bechtel projects.

1994-1996 Commercial Director, Bechtel Power Corporation: Provided principal support to the Project Director for the effective management and commercial administration of the Dahbol Project, including but not limited to change orders; opened and managed Bechtel’s Bombay office for Phase I of the Dahbol Project.

1997-1999 Account Manager, Bechtel Power Corporation: As Bechtel’s Account Manager for Enron, provided overall marketing intelligence, developed commercial proposal strategies and coordinated all commercial dealings for Bechtel’s worldwide business units.  Major activities included leading the commercial negotiations for Phase II of the Dahbol Project ($1 Billion) together with Enron’s East Java power project in Indonesia ($250 Million).

1999-2000 General Manager, Contracts Department, Enron Engineering and Construction Company:  Responsible for EECC’s commercial operations which include managing contract professionals, negotiating contracts, managing project claims, furnishing commercial support for proposals and ongoing project execution.

EDUCATION            HASTINGS LAW SCHOOL, UNIVERSITY OFCALIFORNIA

Degree:  Juris Doctor (J.D.) 




UNIVERSITY OF MARYLAND




Degree:  BSME, Mechanical Engineering 

OTHER
Prior to law school, I spent 8 months on a solo journey around the world to learn about other societies.  During my travels, I stayed and worked with a number of peoples such as: a Polynesian family in a remote Samoan village, a dairy farmer in New Zealand, an Australian rancher, a South African farmer, missionaries in Kenya, diplomats in Ethiopia, a Swiss doctor in Switzerland, a white Russian family in Paris, and my uncle on his farm in Ireland.

MEMBERSHIPS   State Bar of California





