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Double-Trigger Outage Option

	Company Name
	Date
	Ref.
	Contacts
	Notes
	Follow-up 
	

	Berkshire Hathaway
	5/11/01
	Marketing
	Kara Raiguel-Ass. VP

Marc Grandisson-VP


	· Interested in the opportunity and open-minded with new risks/ideas

· They’re not familiar with the product and the risk. But will get a handle on the risk and provide feedback within a week – solid and fast feedback.

· No capacity issues – actually their biggest advantage is capacity in the market. The most important factor is that they understand the risk and feel comfortable with it.

· Price is based on the risk, regardless of the amount – classical risk/return profile.

· They’re known to close idiosyncratic deals.

· Own a utility (MidAmerica)

·  
	· CAs signed

· Documents sent
	(

	Winterthur International
	5/2/01

5/16/01
	Marketing


	Jorge Fries-MD

John Costango-Sr. Risk Analyst

Leonid Rasin - Sr. Risk Analyst
	· They have written similar risk earlier –familiar with the product and the risk

· Would like to see a portfolio rather than a single deal –especially if it’s in California

· Timing Issues-Do not have enough analysts to look into the deal within the current specified timeline

· However, a good potential partner for us in the long-run for sharing this risk

· Jorge has some additional ideas/thoughts on how Enron-Winterthur might work together on this specific risk –will get back to us

· Larry in contact with Leonid with regards to modeling and analysis


	· CAs Signed

· Documents sent
	(

	Swiss Re
	5/14/01


	Pre-marketing


	William Anderson-Director (Utilities)

John Ellingrod-Ass. Director

Vicki Mace-Director

Michael Beck-Ass.Director


	· John is running the power outage product for Swiss Re.

· Would like to see a cap on their portion of the risk-are not interested in no-loss layer

· Capacity depends on the specifics of the exposure; location, quality of assets, etc. however, the preference is not t go above $100MM

· They look at the MWs, rather than the notional amount

· Hesitant to get into California 


	· Follow-up on CAs

· Provide them a specific portfolio to look at
	

	Chubb Financial Solutions
	04/27/01

5/15/01
	Marketing

Telephone


	Douglas W. Oliver-VP

Allan Roopen-VP

Joe McCarthy

Pete Thompson

Allan Roopen
	· Interested in the deal-however not familiar with the product.  Meeting focused on product description

· Interested in pure tail risk

· They are not ready to participate in this market yet. They do not feel comfortable with the “Outage” risk unless there’s a 120-day waiting period.

· Do not feel comfortable with the risk because of:

· outage probabilities

· type of technology, age of plant, management of plant

· modeling of risk

· 3-day waiting period
	CAs signed

· Alan will arrange a call with Pete Thompson for us to understand their view of the specific plant
	(
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